
Term Definition

A

Accessory Apartment An accessory apartment is defined as a separate legal dwelling unit that is located within the structure of a principal 

dwelling unit and which is secondary to the principal dwelling.

Active Appreciation The increase in property value driven by the property owner. Active appreciation may be obtained in multiple ways 

including cosmetic updates, renovations, the addition of an accessory apartment, etc. 

After Repair Value (ARV) The appraised value of a property after all repairs or renovations are completed.

Amortization The period of time required to reduce a mortgage debt to zero when payments are made regularly. 

Anniversary Most lenders allow borrowers to make a payment on the anniversary of the mortgage. This payment is normally 

applied against the principal and is a good way to reduce a loan (i.e. For a mortgage assumed on June 1, a payment 

may be made every subsequent June 1 for the term of the mortgage).

Appraisal A process that determines the market value of a property.

Appraised Value An estimated value of a property that is completed by a certified appraiser for mortgage financing.

Approved Lender A lending institution authorized by the Government of Canada to make loans under the terms of the National Housing 

Act.  Only approved lenders can negotiate mortgages that require mortgage insurance. 

Average Market Rent (AMR) The average rental rate for a specific property or unit type in a specified real estae market or neighbourhood.

B

Balanced Market Where demand for property equals the supply of available property. Sellers usually accept reasonable offers and 

houses generally sell in sufficient time periods. Prices remain stable and there is usually a good number of homes to 

choose from.

Bare Trust A specific type of trust that involves a separation of the legal title to an asset, held by the trustee, and the beneficial 

ownership enjoyed by the beneficiaries. Tust assets are held in the name of a trustee, but the trustee has no control 

over these assets and has no say or discretion in directing the trust's income or capital. This is also known as a 

simple trust. 

Blended Payment A mortgage payment that includes principal and interest. It is paid regularly during the term of the mortgage. The 

payment total remains the same, although the principal portion increases over time and the interest portion 

decreases. 

Boom Stage of Real Estate 

Market Cycle

The period of the real estate market cycle characterized by continued prosperity and growth. During the "boom" 

property prices and rental rates increase, supply decreases as buyer demand increases and speculators begin to 

enter the market. Passive appreciation is highest during the Boom Stage of the market cycle.

Building Code A set of standards established and enforced by local/provincial government(s) that specify the minimum standards for 

constructed objects such as buildings and nonbuilding structures.

Building Permit A certificate that must be obtained from the municipality by the property owner or contractor before a building can be 

erected or repaired. It must be posted in a conspicuous place until the job is completed and passed as satisfactory by 

a municipal building inspector.

Bully Offer Making a pre-emptive offer ahead of other buyers when a seller is holding off offers or multiple offers are anticipated.  

A Bully Offer is normally full asking price or higher with zero or minimal conditions.

Buy and Hold Purchasing a property with the intention to own the property for an extended period of time with no short term intention 

to sell.

Buy and Sell Purchasing a property with the intention to sell the property within a specified timeline, normally short term.

Buyer's Agent The Realtor who represents only the buyer of a property in a real estate transaction.

Buyer's Market When there is a higher number of homes to choose from than buyers in comparison. Prices of homes tend to be lower 

and they remain available for sale longer. Buyers usually have more leverage in negotiating a purchase.

C

Capital Expense An expense that generally gives a long lasting benefit or advantage. Capital expenses generally repair and improve 

the property beyond its original condition (i.e. replacing wood steps with concrete steps).

Capitalization Rate The ratio between the net operating income (NOI) produced by an asset and its capital cost or alternatively its current 

market value. This is also referred to as Cap Rate.
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Capital Reserve Account An account established for an investment property that is reserved for future capital improvements, unexpected large 

expenses, and/or extended periods of vacancy. Initial contributions are normally funded by the investor at closing, 

then an agreed upon percentage of gross rental income is set aside ongoing to maintain and replenish the account to 

a minimum balance. This is also called a Capital Reserve Fund.

Capital Stack The different layers of financing sources that go into funding the purchase and improvement of a real estate project. 

Carrying Costs The expenses associated with maintaining a property including debt service, utilities, taxes, insurance, maintenance, 

etc. 

Cash Back at Closing A term in the Contract of Purchase and Sale whereby the buyer and seller agree that the seller will refund some 

specified amount of money to the buyer in case upon closing. A common use for such clauses is to allow the buyer to 

obtain cash to carry out some repair or renovation of the property.

Cash Flow The amount of cash available at the end of the year after expenses, debt service, and vacancy is subtracted from 

income.

Cash on Cash Return The ratio of annual before-tax cash flow to the total amount of cash invested, expressed as a percentage.

Closed Mortgage A mortgage loan that has a locked-in payment schedule, which does not vary over the life of the closed term. A buyer 

who uses a closed mortgage will likely have to pay the lender a penalty if you fully repay the loan before the end of the 

closed term. 

Closing Costs Costs, in addition to the purchase price of a home, such as legal fees, transfer fees, and disbursements, that are 

payable on the closing date.

Closing Date The date of a real estate transaction's completion, when the parties involved agree that all legal and financial 

obligations have been met, and the deed to the property is transferred from the seller to the buyer.

CMHC Canada Mortgage and Housing Corporation. A Crown corporation that adminsters the National Housing Act for the 

federal government and encourages the improvement of housing and living conditions for all Canadians. CMHC also 

creates and sells mortgage loan insurance products. 

Collateral Property or another asset offered by a borrower as a way for the lender to secure the loan against default. 

Collateral Mortgage A mortgage that secures by way of a promissary note. The money borrowed can be used to buy a property or can be 

used for another purpose, such as a home renovation or vacation. 

Commercial Property A building or parcel of land used solely for business purposes and intended to generate a profit either through capital 

gain.

Commercial Tenancies Act A provincial, territorial, or state law covering the rights, responsibilities and obligations of landlords and tenants 

pertaining to commerical rental properties/units. Commercial Tenancies Acts are normally different and separate from 

acts outlining rights pertaining to residential properties. 

Commitment Letter/Mortgage 

Approval

Written notification from the mortgage lender to the borrower that approves the advancement of a specified amount of 

mortgage funds under specified conditions.

Compound Interest Interest that is calculated on the initial principal and also on the accumulated interest of previous perods of a deposit, 

mortgage, or loan. 

Conditional Offer An Offer to Purchase that is subject to specified conditions, for example, the arranging of a mortgage. There is usually 

a stipulated time limit within which the specified conditions must be met.

Condominium Shared ownership in a property. Owners have title (ownership) to individual units and a proportionate share in the 

common elements. 

Condo Reserve Fund The portion of a condominium maintenance fee that is set aside to cover major repair and replacement costs.

Conventional Mortgage A mortgage loan up to a maximum of 80% Loan-to-Value. Mortgage loan insurance is not required for this type of 

mortgage. 

Corporation A legal entity that is considered separate from its shareholders. When a corporation is created each owner is issued 

shares proportional to the percentage of ownership. A corporation can be created at a federal or provincial level. 

Counteroffer One party's written response to the other party's offer during negotiation of a real estate purchase between buyer and 

seller.

Covenant A clause in a legal document, which, in the case of a mortgage, gives the parties to the mortgage a right or obligation. 

For example, a covenant can impose the obligation on a borrower to make mortgage payments in certain amounts on 

certain dates. A mortgage document consists of covenants agreed to by the borrower and the lender. 

Conveyancing The transfer of ownership of any property or real estate from one person to another. 

Co-venturer A party or business entity that participates in a joint venture agreement. 

Current Expense An expense that generally reoccurs after a short period of time. Current expenses generally repair the property to its 

original condition and are considered part of the ordinary maintenance of property ownership (i.e. painting interior 

walls, fixing a broken wooden step).
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D

Debt Service The payments made to service all deby on the property.  Debt Service payments include both principal and interest.

Deed A legal document, which is signed by both the vendor and the purchaser transferring ownership. This document is 

registered as evidence of ownership. 

Default Failure to abide by the terms of a mortgage loan agreement. A failure to make mortgage payments, defaulting on the 

loan, may give cause to the mortgage holder to take legal action to possess (foreclose) the mortgaged property.

Deposit A sum of money placed in trust by the purchaser when an Offer to Purchase is made typically. The real estate 

representative or lawyer holds the sum until the sale is closed, and then it is paid to the vendor.

Determine your Investor Profile The Keyspire process of determining your investor type based on your individual circumstances and preferences, then 

choosing the investing stream and investment type that best fits your personal situation. 

Discharge of Mortgage A document signed by the lender and given to the borrower when a mortgage loan has been repaid in full. 

Diversification Is an investing strategy designed to increase the security of an investor’s portfolio through deploying capital into a 

variety of investment types. 

Days on Market (DOM) An acronym for Days on Market. Days on Market is the length of time a real estate listing is for sale (on the market).

Double Offer An offer strategy of submitting two different offers on the same property simultaneously, each with a different price or 

conditions.  

Down Payment The portion of the house price the buyer must pay up front from personal resources before securing a mortgage.  This 

can generally rance from 5%-35% of the purchase price. 

Due Diligence A buyer's process of thoroughly investigating a property or investment within a specified period of time to determine 

whether he/she remains satisfied with the property/investment before finalizing their purchase or participation in the 

investment.  

E

Easement A right aquired for access to or over, or for the use of, another person's land for a specific purpose, such as a 

driveway or public utilities. 

Encumbrance A registered claim for debt against a property, such as a mortgage. 

Equity The difference between the current fair market value of the property and the amount the owner still owes on the 

mortgage. Equity is the amount the owner would realize after selling the property and paying off the mortgage. Also 

referred to as Real Property Value.

Exit Strategy A definition of the final business goal, specifically outlining the business exit and how profit will be realized. 

F

First Home Loan Insurance 

(FHLI)

A CMHC product of particular interest to people looking for their first home. It allows qualified first-time buyers to 

purchase a home with as little as 5% down payment. In these cases, CMHC will insure mortgages for up to 95% of the 

home's purchase price of the market value of the property, whichever is less. 

Financial Co-venturer (partner) The joint venture party(s) that contribute some or all financial capital required to fund the business task or acquire the 

investment. 

Firm Offer An Offer to Purchase that is irrevocable and includes no conditions. 

Fixed Rate Mortgage A mortgage that has a fixed interest rate for the entire term of the loan.

Flipping A buy and sell investment strategy that involves purchasing a property, completing a short term renovation to add 

active appreciation, then selling the property with the goal of gaining a profit. 

Flip to Yourself™ A Keyspire investment strategy that enables to access active and passive appreciation repeatedly while using the Buy 

and Hold exit strategy. 

Foreclosure A legal procedure in which the lender gets ownership of the property if the borrower defaults on the mortgage loan. 

Freehold A freehold title gives the holder ownership of land and buildings for an indefinite period of time.

G

Gross Debt Service Ratio (GDS) The percentage of the borrower's gross income that will be used for monthly payments of principal, interest, taxes, 

heating costs, and half of any condominium maintenance fees.
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Gross Operating Expense (GOE) The sum of all expenses associated with operating the property.  This does not include any debt payments.

Gross Operating Income (GOI) The Gross Scheduled Income minus 5% for vacancy allowance.

Gross Rent Multplier (GRM) The ratio of the price of a real estate investment to its annual rental income before expenses. GRM is often used as 

an easy calculation for initial comparison of properties, but not as a precise analytical formula for ascertaining value.  

Gross Scheduled Income (GSI) The amount of income the property is scheduled to collect as per the rental agreement(s)

H

Home Equity Line of Credit 

(HELOC) 

A loan in which the lender agrees to lend a maximum amount within an agreed perid, where the collateral is the 

borrower's equity in his/her house.

High-Ratio Mortgage/Insured 

Mortgage Loan 

A mortgage loan in ecess of 80% of the lending value of a property. This type of mortgage must be insured, for 

example by CMHC, against payment default. 

Holdback An amount of money withheld by the lender or homeowner during construction of a house or renovations to ensure 

that construction is satisfactory at every state. A standard holdback is 10% of the total cost of the project. 

Housing Starts The number of privately owned new houses on which construction has been started in a given period. 

I

Inflation A rise in the general level of prices of goods and services in an economy over a period of time. 

Interest The cost of borrowing money for a given period of time. Interest is usually paid to the lender in installments along with 

the repayment of the principal loan amount. 

Interest Rate The rate at which you pay interest to the lender. More frequent payments often result in a different interest rate. 

Investable Capital Money available to invest. A person's amount of investable capital available is determined by the person holding the 

capital.

Investment Team Members of your team who bring you investments: properties, mortgages and land development.

Investor Profile An Investor Profile defines the type of investor you are based on your individual circumstances and preferences.

Invest Where Returns are Best The Keyspire practice of choosing to participate in real estate investments based on how closely the investment 

aligns with an one's individual investor profile and the total Return on Investment (ROI) obtained, regardless of where 

the actual investment is located. 

Irrovocability A clause in a property Purchase and Sale Agreement which specifies a time period during which the offer is 

uncapable of being changed or altered. Typically a buyer or seller will specify an irrevocable time and date in their 

original or counter offer. If the offer is not accepted before the date and time specified it becomes null and void.

J

Joint Tenant Partnership A partnership with survivorship. When one partner dies, full ownership goes to the remaining partner. Interest held in 

a joint tenancy cannot be conveyed in a will to another party. This type of partnership most often occurs between 

spouses.

Joint Venture A joint venture (JV) is a business arrangement in which two or more parties agree to pool their resources for the 

purpose of accomplishing a specific task.

K

L

Lease to Own An arrangement where an individual enters into a lease agreement with an owner with the inclusion of an additional 

"Option to Purchase" agreement. The Option to Purchase tyically gives the tenant the right to purchase the property 

at a predefined future date for a prespecified purchase price. Also caled "Rent to Own".

Lease Agreement A written agreement between an owner (landlord) and a tenant under which the owner allows the tenant the right 

of exclusive use of the property for a specified time, rent and terms.

Leasehold A leasehold title gives the holder a right to use and occupy land and buildings for a defined period of time. In a 

leasehold arrangement, actual ownership of the land, sometimes along with the buildings, remains with the landlord.

Legal Description The official description of land used for legal purposes. Municipalities use Plan, Block and Lot for legal land 

descriptions. Legal Subdivisions are used for the legal description of rural properties and Condominium Plan 

Numbers are used for the legal description of condominiums. A legal address is not the same as a municipal address.
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Legal Non-conforming A “legal nonconforming use" is a use of land or structure which was legally established according to the applicable 

zoning and building laws of the time, but which does not meet current zoning and building regulations. If the property 

is renovated or rebuilt it would require all changes to meet current regulations.

Lender Fee A fee charged by banks, other financial institutions, or private lenders for processing and funding a loan. Lenders
fees can include application fees, attorney fees, underwriting fees, and more. Lender fees are payable in connection 

with a loan and contribute to the total amount of the borrower's costs. 

Lending Value The purchase price or appraised value of a property, whichever is less. 

Leverage Controlling a large asset with a relatively small amount of cash. In real estate for example, $20,000 down payment (or 

less) can be used to purchase (control) a $100,000 property. 

Lien Any legal claim against a property, filed to ensure payment of a debt. A lien must be properly filed by a claimant and 

lien statutes vary from province to province. 

Limited Liability Partnership 

(LLP)

A partnership with the same benefits and limitations of a general partnership but in which liability of the general 

partners is limited.  

Line of Credit (LOC) An arrangement of standing credit extended to a borrower by a financial institution, normally a bank.  A line of credit 

has a pre-set maximum level and interest rate, it can be borrowed from and repaid at the borrower's discretion. 

Liquidity The degree to which an asset can be quickly bought or sold in the market without affecting the asset's price. Cash is 

the most liquid asset while fine art and collectibles would be examples of illiquid assets. 

Listing A property for which the seller has entered into a written service agreement with a real estate brokerage to market his 

or her property for sale.

Listing Agent The Realtor who signs a contract with an owner to sell the property.

Loan to Value (LTV) The amount of mortgage loan(s) against the total appraised value of the property on which the loan is secured.  

Normally expressed as a percentage. 

M

Market Cap Rate The capitalization rate that your income producing property is bought and sold at. Cap rate is set by the market and is 

different for every market. 

Market Expert An investor who chooses to focus on investing in one particular real estate market. Market experts employ different 

investing strategies within the same market and adapt as real estate market conditions change. 

Maturity Date The last day of the term of a mortgage agreement. On this day the mortgage loan must be paid in ful or the agreement 

renewed. 

Mezzanine Financing A hybrid of debt and equity financing that gives the lender the rights to convert to an ownership or equity interest in the 

investment in the case of a default. 

Mixed-Use Property A type of building development that blends residential, commercial, cultural, institutional, and/or industrial uses and 

where those functions are physically and functionally integrated within the same building or development. 

Mortgagee The lender who provides the mortgage loan.

Mortgage Fraud A material misstatement, misrepresentation or omission relied upon by a lender or insurer to underwrite, approve, 

fund or insure a mortgage loan. It is any scheme designed to obtain mortgage financing under false pretenses

Mortgage Loan Insurance Government-backed or privately-backed insurance protecting the lender against the borrower's default on high-ratio 

(and other types of) mortgages.

Mortgagor The borrower who pledges the property as security for the loan.

Mortgage Term The length of time during which a mortgagor pays a specific interest rate on the mortgage loan. The entire mortgage 

principal is usually not paid off at the end of the term because the amortization period is normally longer than the term. 

Motivated Seller A seller who is compelled to list a property for personal reasons or has a property listing that is not attracting potential 

buyers and is proving unusually difficult to sell. The seller is often driven by outside factors such as finances or life 

events to sell a property for a price or conditions more favourable to the buyer. 

Multiple Listing Service (MLS) A co-operative selling system for relaying information to realtors about properties for sale. 

Multi-residential Property A property/classification of housing where multiple separate housing units for residential inhabitants are contained 

within one building or several buildings within one complex. Provincial and municipal jurisdictions may designate 

properties with more than a specified number of units as multi-residential (i.e. 5 or more units).

Municipal Address The address of a property, which has been provided by the municipality, and typically is the city, street and number of 

the property on the street. It may often be used as the mailing address as well. However, it is not the legal address of 

the property.
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Municipal By-law A regulation, rule or law created by the local authority or municipality.

N

Net Operating Income (NOI) The Gross Operating Income (GOI) minus Gross Operating Expenses (GOE).

Net Worth A person's total financial worth, calculated by subtracting total liabilities from assets.

NSF Fee A processing fee charged to an individual whose checking account did not have enough money to cover a payment or 

written cheque. NSF refers to Non-Sufficient Funds, a term used in the banking industry. 

O

Open Mortgage A type of mortgage loan where the borrower can make partial or full payment of the principal amount at any time, with 

minimal or zero penalty. 

Operations Team Members of your team required to operate the business ongoing including: contractor, designer, property manager, 

handyman, accountant.

Opportunity Cost The return foregone by choosing one investment over another investment.

Option to Purchase Agreement A document stipulating that, in exchange for a deposit, a specified individual is to be given the first chance to buy a 

property at or within a specified period of time. An option holder who does not buy at or within the specified period 

loses the deposit and the agreement is cancelled. This document is normally used as part of the Lease to Own 

strategy. 

Owner Occupied The individual who owns and holds title of the property also resides in the property as their primary place of residence. 

P

Passive Appreciation The increase in property value driven by external market forces.

Peak Stage of Real Estate Market 

Cycle

The period of the real estate market cycle characterized by plateauing property prices and rental rates and an over 

supply of inventory. During the "peak" supply, especially in new construction begins to outpace demand and vacancy 

rates begin to stagnate or increase. 

Phantom Ad An tool used by Keyspire investors as part of The Income Analyzer™ to gauge tenant demand for a specific unit at a 

specified rental rate. The investor creates a test rental ad based on a property or unit they plan to purchase and 

measures the response to the ad within the first days of posting. 

Power of Attorney A legal document that authorizes another person to act on one's behalf. A power of attorney can grant complete 

authority or can be limited to certain acts and/or certain periods of time. 

Pre-Approved Mortgage When a lender approves the potential mortgagor for a specified amount, based on how much money the lender is 

prepared to lend to the borrower. This allows the buyers to shop for homes they already know they can obtain 

financing for and not homes that are potentially too expensive or out of the borrower's means to finance

Pre-payment Penalty A fee that may be charged to a borrower who pays off a loan before it is due. 

Price-to-Rent Ratio The ratio of the purchase price of a property divided by the annual rent of a similar property. This ratio is often used 

to measure the relative affordability of renting versus buying in a given housing market.  

Prime Rate The intereste rate that banks charge to their preferred customers.  Changes in the prime rate are normally widely 

publicized in the media and used as the indexes for variable rate products such as mortgages and lines of credit. 

Principal The amount of money borrowed.

Portfolio A group of financial assets and investments held by a person or business entity.

Portability An option available on a mortgage that enables the mortgagor to take their current mortgage loan with them to 

another property without penalty. 

Principal Recapture The portion of the mortgage payment that is allocated to principal balance payoff

Property Assessment The value of a property, set by the local municipality, for the purposes of calculating property tax.

Property Purchase or Land 

Transfer Tax

A fee paid to the provincial and/or municipal government(s) for transferring property to the buyer from the seller.

Purchase Agreement A written contract setting out the terms under which the buyer agrees to buy. If accepted by the seller, it forms a 

legally binding contract subject to the terms and conditions stated in the document.

Q

Qualifying Ratio Calculations that are used in determining whether a borrower can qualify for a mortgage. 

R
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Real Estate Market Cycle The movement of the real estate market over time based largely on economic, demand, supply, and population 

factors. The real estate market cycle is often defined as having four phases: Boom, Peak, Slump, Recovery.

Realtor A trademark name for a real estate representative who is a member of an organization of persons engages in the 

business of buying and selling real estate, such as the Canadian Real Estate Association.

Red Herring Clause A non-vital clause included in a property offer that is meant to distract the seller from other clauses with the purpose 

of negotiating a more favourable sale for the buyer. 

Recovery State of Real Estate 

Market Cycle

The period in the real estate market cycle during which the market begins recovering from its last "slump" or 

downturn. The market is no longer moving downward and begins to look upward. Property prices, rental and vacancy 

rates plateau and begin to move toward slow, incremental increases.  

Refinance To pay off a mortgage and arrange for a new mortgage often at a higher appraised property value than the original 

purchase price.

Refinance fees Any payable fees or penalty costs associated with the refinancing process including but not limited to those from a 

financial institution, appraisal, legal and/or administrative fees. 

Rehab Property A property that requires renovations. 

Renewal At the end of a mortgage term, the borrower re-negotiates the loan for a new term.

Residential Tenancies Act A provincial, territorial, or state law covering the rights, responsibilities and obligations of landlords and tenants 

pertaining to residental rental properties. 

Rental License A municipal or city by-law requiring landlords of specified rental properties to complete certain applications and 

requirements, normally including the payment of a licensing fee, to obtain a legal license to rent to tenants. 

Repair and Maintenance An estimated amount set aside to repair the property during the year.

Return on Investment (ROI) The measurement of return on an investment, relative to the capital invested. ROI is calculated as The 4 Ways to

Win™ over Capital Invested and expressed as a percentage. B147

Right of First Refusal A provision in an agreement that requires the owner of a property to give another party the first opportunity to 

purchase or lease the property before the owner offers it for sale or lease to others. 

S

Sandwich Leasing An investment strategy in which one party rents property from the property owner and then subsequently leases it to 

another tenant.

Second Mortgage An additional mortgage on a property that already has a mortgage. 

Secondary Market A city, municipality, or neighbourhood that is smaller, has less real estate activity, and/or lower prices than a primary 

market. 

Secured loan A loan that is backed by collateral.

Seller's Market More buyers are looking for homes than there are homes for sale. There is a smaller inventory of homes available for 

sale and many buyers looking to purchase. House prices generally increase and homes sell quickly.

Shotgun Offer Submitting an offer on a property sight unseen in order to put it under contract before other potential buyers can. A 

Shotgun Offer is normally conditional to allow for additional due diligence to be completed.  

Simple Interest Interest paid or computed on the original principal of the loan, mortgage, or deposit. Simple interest does not 

compound of calculate on interest earned or incurred. 

Slump Stage of Real Estate 

Market Cycle

The period in the real estate market cycle during which supply outweighs demand. Property values and rental rates 

decrease, vacancy increases, and new construction/development decreases.  

Sole proprietorship A business entity that is owned and operated by own person and there is no legal distinction between the owner and 

the business. All profits, debts, liability and obligations are the responsibility of the sole owner. 

Statement of Adjustment A balance sheet statement that indicates credits to the vendor - for example, the purchase price - and any prepaid 

taxes and credits to the buyer, such as the deposit, and the balance due on closing.

Strata/Condominium Fee A payment made by all owners of condominiums or townhouses within a particular complex that is allocated to pay 

expenses such as maintenance, repairs and management costs.

Strategy Expert An investor who chooses to focus on one particular real estate investing strategy. Strategy experts choose identify 

key market conditions to maximize their strategy returns and move real estate markets as market conditions change. 

Survey A document that illustrates the property boundaries and measurements, specifies the location of buildings on the 

property, and indicates any easements or encroachments.

SWOT Analysis A structured planning method that evaluates the strengths, weaknesses, opportunities and threats of a project or 

business venture. 
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Tenants In Common Partnership A partnership with no right of suvivorship. When one co-tenant dies, their percentage is conveted to the estate, not 

the other partner.

The Income Analyzer™ A two-step process used by Keyspire investors to determine the average market rent and gauge tenant demand for a 

particular property or rental unit.

The "R" Stage of the Real Estate 

Market Cycle 

The period in the real estate market cycle after the Peak Stage at the beginning Slump Stage during which investors 

move their focus away from acquiring investments and instead focus on building their network and relationships with 

service providers. 

The 3 Investing Streams Keyspire's real estate investment classification system which categorizes investments into Properties, Private Lending 

or Land Development.

The 4 Ways to Win™ Keyspire's straightforward, universal system for evaluating real estate investments impartially.  The 4 Ways to 

Win™ are: Cash Flow, Principal Recapture, Passive Appreciation and Active Appreciation.  The 4 Ways to Win™
apply to all three investing streams. 

Title The legal evidence of ownership of a property.

Title Search A detailed examination of the ownership documents to ensure there are no liens or other encumbrances on the 

property, and no questions regarding the seller's ownership claim.

Total Debt Service Ratio (TDS) The percentage of gross annual income required to cover all payments for housing and all other debts, such as car 

payments.

Transaction Team Members of your team who are required to facilitate the transaction of property.

Turnkey Property A property that is full renovated or in move-in condition. The property may be purchased fully tenanted, with property 

management in place or ready for tenants to move in immediately.

U

Unannounced Visit A property management strategy used by Keyspire investors to determine the suitability of a tenant applicant by 

visiting their current residence under the pretext of reviewing the lease agreement or to meet their pet(s). This 

enables landlords to assess how tenants maintain and live in their current property. 

Underperforming Property A property that is not performing to its full potential and has the opportunity to be better managed or better utilized in 

order to increase return on investment and garner higher income. A property may be underperforming due to poor 

property management, an inattentive landlord, tenants paying below market rent, or have the opportunity to be split in 

additional rental units. 

Underwriting The process of raising money by either deby or equity. The underwriter assesses factors for the deal that are 

important to determine the suitability of the investment. For investors, the information contained in an underwriting is 

crucial to understanding the risks and potential rewards from investing in an asset. 

Unique Value Proposition (UVP) The unique attributes and skills you bring to your business or investments to add value and find success.

Unsecured Loan A loan that is issued and supported only by the borrower's creditworthiness, rather than by any type of collateral. 

V

Value Add Statement (VAS) An introductory statement that explains who you are, the focus of your business, and most importantly how you can 

add value to the person you are speaking to. The Value Add Statement is used by Keyspire investors when 

networking to explain what the investor can do for you, or how the investor can solve your problem and add value at 

the same time.

Variable Rate Mortgage A type of mortgage with fixed payments but fluctuating interest rates. The change in current interest rates doesn't alter 

the amount of the mortgage payment, but determines how much of each payment is applied against the principal 

amount and how much goes to pay interest to the lender. 

Vendor Take Back Mortgage 

(VTB)

A vendor take-back mortgage is a type of mortgage in which the seller offers to lend funds to the buyer to help 

facilitate the purchase of the property. A vendor take-back mortgage may provide full financing for the property or be 

combined with conventional financing.  

Video Walkthrough A property management strategy in which the landlord/property manager completes a video-recorded pre-move-in 

inspection with the new tenant. The video inspection notes the condition of the property at the time of tenant move-in 

and can be used as evidence in the event of a landlord-tenant dispute. A copy of the video walkthough is given to the 

tenant as part of their welcome package with a written inspection report and copy of their lease agreement. 

W

Wholesaling A real estate strategy where an investor puts a property under contract, markets the home to potential buyers and 

then assigns the contract to a buyer. The wholesaler assigns the contract for a consideration and the property 

transaction is closed by the buyer.  
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Working Co-venturer (partner) The joint venture party(s) that contribute time and skills to oversee, manage and operate the business task or 

investment. 

X

Y

Z

Zoning Regulations Strict guidelines set and enforced by municipal governments regulating how a property may or may not be used.
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