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Private Money Lenders – The Process 

The Private Lending PROCESS 

 
The private 

lender funds 
the loan 

Negotiate loan 
terms and rates 
with the lender 

You pitch the 
opportunity to a 
private lender  

You find a 
property 

The property is 
sold or 

refinanced 

The loan is secured 
on the property 

You use the funds 
for your investing 

strategy  

Lender receives 
principal plus 

interest 

QUALIFY your Private Money Lender 
You’ve found a private money lender—great! How do you know they are a good fit for your investing strategy? 
Use these questions to start qualifying your private money lender. 

 

 Where is your 
capital coming from 

for the loan?  

How long will it take 
to transfer funds 
once the loan is 

negotiated?  

What is the 
maximum Loan to 

Value (LTV) you are 
willing to lend on? 

How many 
private 
lending 

transactions 
have you 

done? 

Do you specialize in 
loaning to a specific 

property type?  

Are you 
willing to 
negotiate 
terms? What is your 

preferred 
interest rate? 

Do you have any 
specific 

requirements or 
conditions that need 
to be met for a loan? 

Would you be 
willing to work 

with me on 
more than one 

deal?  

Do you know 
anyone else 
who wants to 
private lend to 

investors? 

Do you need to wait 
for another deal to 

close before funding 
mine? 

What 
information do 

you need 
from me? 

Private Lending Documentation 
 

Experienced investors know proper documentation is key to success! Work with your 
legal professional to ensure you have the proper documents for your private lending 
transactions. These may include: 
 

Preliminary Title Report 
Title Insurance 
Proof of Insurance 
Mortgage Note 
Property-specific legal documents  
(e.g. environmental assessment, survey, etc.) 
 

Letter of Intent (LOI) 
Purchase & Sale Agreement 
Proof of Funds 
Personal Guarantee 
Broker’s Affidavit 

UNLOCK the Power of Private Lending 

 
 

 
Create a Win-Win situation 

for you and your Private 
Money Lender! 

Work with your Success 
Team of qualified 

professionals  

Know your deal inside-out! 
Understand the numbers and 
the private lending process 

START! 


