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Vendor Take Back 
 

The vendor take back (VTB) strategy is a creative financing option in real estate where the seller of a 

property agrees to "take back" a portion of the purchase price in the form of a mortgage or loan, 

essentially acting as a lender to the buyer. This arrangement can be a powerful tool for real estate 

investors and homebuyers, particularly in situations where traditional financing, like bank mortgages, is 

difficult to secure.  

 

The Vendor Take Back strategy addresses several pain points when it comes to financing: 

• Reduced Reliance on Banks: Since the seller provides part of the financing, the buyer may need a 

smaller bank loan, lowering the hurdle of qualifying under strict lending criteria like the stress 

test.  

• Lower Down Payment: Sellers offering a VTB are often more flexible than banks, potentially 

accepting a smaller upfront payment. This is a game-changer for Canadians who can’t save a 

hefty down payment.  

• Customizable Terms: Unlike rigid bank mortgages, VTB terms can be tailored. For instance, a 

seller might offer a lower interest rate or interest-only payments for a period, easing cash flow for 

the buyer.  

• Access for Investors: Real estate investors, who often face limits on how many properties they 

can finance through traditional means, can use VTBs to bypass bank restrictions and grow their 

portfolios.  

• Faster Transactions: With less red tape than a bank approval process, VTBs can speed up 

closings, appealing to sellers who want a quick sale and buyers who need to act fast.  

 

Benefits for Sellers - Sellers aren’t just doing buyers a favor—they benefit too:  

• Attract More Buyers: Offering a VTB can make the property stand out in a competitive market, 

especially if traditional financing is tight.  

• Earn Interest: The seller earns a steady income stream from the VTB payments at an agreed-

upon interest rate.  

• Tax Advantages: Spreading out the receipt of the sale proceeds over time may help sellers 

manage capital gains tax more efficiently (consult a tax professional for specifics).  
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